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Experience: 

Erica is committed to serving buyers and sellers by providing innovative and first-class representation 
built on a foundation of honesty, integrity, knowledge and trust. 

Erica began her career in the Houston/Katy residential real estate market three years ago, after 10 years in 
technology sales. As one of the top sales companies in the country for the products she represented, she 
carried her marketing, negotiation and customer service expertise with her into real estate; her tech 
savviness and data driven mind has helped her develop a comprehensive knowledge of the local 
markets. Erica represents both buyers and sellers on the North, Northwest, West, Southwest and South 
ends of Houston and more specifically in the Towns of Katy, Fulshear, Cypress, Richmond and 
Rosenberg full time. Erica is passionate, dedicated and extremely focused on all her client’s needs. She is 
well known for being a tough but fair negotiator, and for her attention to detail on each transaction from 
the start through closing. 

Erica has resided in OR, WA, CO, NJ, OH, NH as well as the TX communities of College Station, 
Navasota, Houston and has now lived in Katy area for the past 10 years. She’s certainly no stranger to 
moving and buying and selling homes, which makes her a great match for her relocation clients. 

Since becoming a real estate agent in early 2015, Erica rose to be amongst the top agents in regards to 
sales and professional development. She’s received awards for being a heavy hitter for closing large 
sales volumes and closed 18 transactions in 2016; she’s on track to double that for 2017. 

She believes it is important to focus on the important wants & needs of her clients while educating them 
in the world of Real Estate. She knows that each part of the greater Houston area has their own nuances 
that need to be understood; As an agent, she feels it is her duty to bring those differences to the forefront 
and educate her clients so they can make the best possible decisions when buying and selling homes. 

Erica is a firm believer in giving back and as a proud mother of 2 beautiful girls, she is particularly 
passionate about child advocacy. “You get what you give!” she believes. Her family sponsors a child 
through Compassion International’s Child Sponsorship Ministry. Erica is also member/volunteer with the 
following organizations: 

• TAR (Texas Assoc. of Realtors), NAR (National Assoc. of Realtors), HAR (Houston Assoc. of 
Realtors) 
• The Association of Former Students – Texas A&M University 
• Pin Oak Village HOA Board Member  
• Katy Elementary PTO Volunteer 
• Kappa Delta Sorority alumnae  



    
  

Education:  

• Keller Williams BOLD graduate (2015) 
• Champions School of Real Estate 
• Real Estate License – State of Texas 
• Kaplan Real Estate School 
• M.Ed., Curriculum & Instruction (2005) Texas A&M University, College Station 
• B.S., Family Studies (2001); minor in Elementary Education University of New Hampshire, 
Durham 
• Leadership Certification (1997-1999; transferred) 

Reviews: http://www.har.com/realestatepro/ratingdetail/653287 

References: 

• Calvin & Kathy Henry: 713.598.1512 

• Jerry & Kina Tebo: 832.474.8445 

• Ross & April Williams: 979.219.1158 

• Shelly & Stephen Solis: 409.659.8623 

• Sheri & Matt Spencer: 814.440.7688 
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Inspections:
Structural

Mechanical

Electrical

Plumbing

Environmental

Pest

Select a Realtor

Financial pre-qualification

Home previews and selection

Purchasing agreement submitted, 
accepted

Double check with Realtor, Lender  
and Title Company

Application for mortgage

Movers

Utilities

Phone

Homeowner’s Insurance

Phone

Closing

Other

Amortization Schedule: a schedule showing 
the principle and interest payments throughout 
the life of the loan.

Appraised Value: an opinion of the value 
of a property at a given time, based on facts 
regarding the location, improvements, etc. Of 
the property and surroundings.

Assumption Transfer Fee: a fee assessed by 
the lender to buyer to assume  
the present loan.

Credit Report: a report on the past ability of a 
loan applicant to pay installment payments.

Document Preparation: a charge by an 
attorney for preparing legal documents  
for a transaction.

Escrow Fee: a fee charged by the title 
company to service the transaction, to escrow 
monies, and cover documents. The amount 
varies with company; usually split between the 
buyer and seller.

Escrow/Impound Account: funds held 
by the lender for payment of taxes and 
insurance when due. Usually does not include 
maintenance fees.

Homeowner’s Insurance: protects the 
property and contents in case of loss; must 
be for at least the loan amount or for 80% of 
the value of the improvements, whichever is 
greater.

Inspections: an examination of property for 
various reasons such as termite inspections; 
inspection to see if required repairs were made 
before funds are received, etc.

Interest: cost of loan funds; always paid in 
arrears.

Loan Application Fee: paid to the lender 
at time of application check with lender for 
amount.

Loan Discount: the points a lender charges; 
may be paid by either buyer or seller on 
conventional loans; number of points 
fluctuates with mortgage money market.

Maintenance Fee: charged by the 
homeowner’s association as set out in 
subdivision restrictions.

Mortgagee’s Title Policy: required by the 
lender to insure that the lender has a valid lien; 
does not protect the buyer.

Origination Fee: a fee the buyer pays the 
lender to originate a new loan.

Owner’s Title Policy:  insures that the buyer 
has title to the property.

Point: 1% of loan amount.

Prepayment Penalty: charged by the lender 
for premature payment of a loan balance.

Private Mortgage Insurance: insurance 
against a loss by a lender (mortgagee)  
in the event of default by a borrower 
(mortgagor).

Realtor Fees: an amount paid to the realtor as 
compensation for his/her services.

Recording Fees: charged by the county clerk 
to record documents  
in the public records.

Restrictions: certified copy of deed restrictions 
required by a lender.

Survey: confirms lot size and any 
encroachments or restriction violations.

Tax Proration: seller pays buyer’s taxes from 
January 1 to closing.

Tax Certificates: certifications issued by taxing 
authorities showing the current year’s taxes, 
the last year the taxes were paid, and any 
delinquencies to be collected at closing.

 Steps to Buying Your Home

Glossary of Real Estate Terms
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AMOUNT 1 YEAR 5 YEARS 10 YEARS 20 YEARS

$350.00 $4,200 $21,000 $42,000 $84,000

$400.00 $4,800 $24,000 $48,000 $96,000

$450.00 $5,400 $27,000 $54,000 $108,000

$500.00 $6,000 $30,000 $60,000 $120,000

$50.00 $6,600 $33,000 $66,000 $132,000

$600.00 $7,200 $36,000 $72,000 $144,000

$650.00 $7,800 $39,000 $78,000 $156,000

$700.00 $8,400 $42,000 $84,000 $168,000

$750.00 $9,000 $45,000 $90,000 $180,000

$800.00 $96,000 $48,000 $96,000 $192,000

$850.00 $10,200 $51,000 $100,200 $204,000

$900.00 $10,800 $54,000 $108,000 $216,000

$1,000.00 $12,000 $60,000 $120,000 $240,000

$1,100.00 $13,200 $66,000 $132,000 $264,000

$1,200.00 $14,400 $72,000 $144,000 $288,000

$1,300.00 $15,600 $78,000 $156,000 $312,000

$1,400.00 $16,800 $84,000 $168,000 $336,000

$1,500.00 $18,000 $90,000 $180,000 $360,000

$1,600.00 $19,200 $96,000 $192,000 $384,000

$1,700.00 $20,400 $102,000 $204,000 $408,000

$1,800.00 $21,600 $108,000 $216,000 $432,000

$1,900.00 $22,800 $114,000 $228,000 $456,000

$2,000.00 $24,000 $120,000 $240,000 $480,000

Total Rent Paid If The Monthly Rent Is:

If You Are Renting,  
Take A  
Closer 
Look...
“DON’T PAY RENT ALL YOUR LIFE”

This illustration gives you an idea of the money you can save each year 
through mortgage interest and property tax deductions. During the first 
year, your mortgage interest payment rate is $9,000.00.

Property taxes amount to a little over 1.25% ($1,258) of the home’s market 
value. If you are in the 28% tax bracket, your yearly tax savings through these 
two deductions will come to $2,872.00.

To calculate monthly tax savings:

Purchase Price = $100,000

Less Down Payment - $10,000

Mortgage Amount = $90,000

Interest Rate X 10%

1st Year Mortgage Interest

     (Assume Interest Only) = $9,000

Property Taxes + $1,258

Total Tax Deductible Items = $10,258

Owner’s Tax Rate X 28%

Tax Saving = $2,872

/12 = MONTHLY TAX SAVINGS $239

To calculate monthly payment after taxes:

Monthly Payment (PITI) + (PMI)
(Included principal, interest, taxes, insurance, and private mortgage insurance)

790 + 105 + 25 + 30 = Gross Payment $950

Monthly Tax Savings -$239

NET MONTHLY PAYMENT (after taxes) $771

Save On Property  
Taxes And/Or
Mortgage Interests



Let me know if you’d like for me to invite you to my personal HAR mobile app!  You get access to 
more data and information than with the regular consumer app that will help you knowledgably 
navigate your home search!  Email or Text me and I’ll get you signed up! 



An overwhelming majority of homebuyers are using the Internet to help them find a home.1 In 1964, 40% of buyers read  
newspaper ads as their first step in finding a home; now the same percentage looks online first.2 More than 89% of buyers  
use the Internet during their home search to look at listings, find information about neighborhoods or learn more about the  
buying and mortgage processes.1

Using the   
Internet in Your  
Home Search

Sources:  1. NAR 2015 Profile of Home Buyers and Sellers 
2. NAR, Real Estate in the Digital Age, September 15, 2015 
3. Enerica, April 5, 2014

THE INTERNET GIVES BUYERS MORE OPTIONS
On average, buyers who use the Internet searched for 10  
weeks and visited 10 homes before they found the one they 
purchased.1 Compare this to buyers who didn’t use the Internet: 
They searched an average of five weeks and visited five homes 
prior to finding their preferred home.1 It’s clear—the more 
information buyers have, the more choices they have available 
to them.

HOW TO USE THE INTERNET TO FIND A HOME
Since buying a home is a process of elimination the Internet  
can help you narrow down your list of homes so you can  
focus on the ones that fit your needs.

Get information about properties. 
Many homebuyers start their searches online so they can  
get an idea of what’s for sale in their desired neighborhoods. 
Search the MLS for listings that meet your criteria and pinpoint 
the ones you’d like to learn more about.

Take a virtual tour. 
Virtual tours offer a peek inside the property without having  
to leave the comfort of your couch. 77% of buyers said virtual 
tours were a useful part of their home search.1  Viewing a home 
online can help you decide whether you want to see the home 
in person or cross it off your list.

View interactive maps of the area. 
Many listings feature interactive maps of the area around  
the home. If the listing doesn’t feature this option, simply  
type the address into Google Maps to see local businesses, 
schools and services. Seeing what’s nearby will give you a  
feel for the area and help you decide if it’s the right fit.

GET NEIGHBORHOOD AND COMMUNITY  
INFORMATION
What’s the crime rate of the city? What’s the average income? 
Visit City-Data.com, to get housing, school performance, 
crime rates and more for your desired location.

The only true way to be sure you’ve found the right home is to  
walk through it. Call me to help you find the home that’s  
right for you!

THE INTERNET CAN ONLY HELP SO MUCH.  
HAVE AN EXPERIENCED PRO IN YOUR CORNER!
Although the Internet is full of information, you need to  
have a seasoned real estate professional at your side to  
help you navigate the often complex process.

THE TOP 5 REASONS YOU NEED AN AGENT
1.   To negotiate the best deal. A computer isn’t able to  

negotiate with the other party to get you the best deal  
on a home you love.

2.   To find the right home. A home may look perfect on 
screen, but only an experienced professional will be able  
to pinpoint the potential problems or issues that separate  
a good deal from a “lemon.”

3.   To guide you through the “hiccups.” While some  
transactions may be easier than others, almost none go  
perfectly smooth. I can let you know what’s normal, what 
isn’t and help you understand everything in between.

4.   To get the answers to questions you don’t know to 
ask. An experienced professional can help you avoid  
surprises and answer all of your questions.

5.    To provide service long after the closing. When  
the contracts are signed, our partnership has just begun. 
Whatever you need, whether it’s the name of a trusted 
roofer or to learn more about how to boost your home’s 
curb appeal, give me a call!

65% of buyers walked through a 
home they viewed online as  

a result of their Internet home search.1

© 2016 Buffini & Company. All Rights Reserved. Used by Permission. RMMK APRIL EREPORT_S
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  GIVE ME A CALL AS SOON AS YOU  
START THINKING OF BUYING  

A true real estate professional will not only help you find 
the right home, they’ll also hold your hand throughout 
the process. From competing with multiple offers and 
negotiating the best deal, to finding a contractor and 
helping you renovate after the sale has closed, take 
advantage of my experience working in the local  
market to help you buy the home of your dreams!

2    
GET A LENDER ON BOARD RIGHT AWAY 

 
Working with a great lender from the beginning is not 
only smart, it may also help ensure you’re able to put  
       an offer on the right home at the right 
          time. A lender will explain your home 
            financing options, help you get  
   pre-approved for a mortgage and 
    help you estimate the right price 
          range for your budget. If you  
    don’t have a lender you  
     can trust, give me a call  
      and I’ll connect you with  
      a reputable lender in  
      my network!

3    MANAGE YOUR  
EXPECTATIONS 

 
In real estate, as in life, many of our frustrations stem 
from unmanaged expectations. When you begin your 
home search, think about your lifestyle, how long you 
plan to live in the home and your possible life changes. 
This will not only help you narrow down the list of 
homes to consider, but also help you stay focused 
throughout the process.

4    READ THE FINE PRINT 

Before you make an offer on a home, know what’s at 
stake. For example, if the home you have your eye on  
is a condo or part of a homeowner’s association, read  
to see if there are any restrictions on the property. If  
you had to move again in a few years, would you be 
able to rent out the home, or is this against the rules  
of the HOA?  The same goes for your mortgage: Are  
you allowed to pay it off early or is there a penalty?  
Will your payment go up if rates go up? The more  
informed you are, the better equipped you’ll be to  
make the right decision for you and your family.

While most buyers expect to live in their home an average  
of 14 years, the typical tenure is close to nine years.* That means 
the average buyer will go through the process of buying a home 
about once a decade. The real estate market is always changing—
the process of buying a home has evolved in the past decade,  
just as it evolved in the decades before that. Here are a few tips  
to help you through the buying process.

7 Tips to  
Help You  
Navigate the  
Buying Process

© 2016 Buffini & Company. All Rights Reserved. Used by Permission. RMMK JULY MF S



5    
GET A HOME INSPECTION 

A trained home inspector will offer insight into the 
condition of the home and spot problems or areas of 
concern. A home may look perfect from the outside,  
but may harbor damage or problems the seller may not 
know about. If spotted early, many of these problems 
can be fixed; however, potential problems that are left 
undetected can lead to expensive repairs. While a home 
inspection may not find everything, it’s often able to 
catch most things, giving you a clearer picture of the 
property. Once you know more about the property 
and any potential repairs it may require, you can decide 
whether or not to proceed with the sale.

6     
THINK ABOUT YOUR LONG-TERM  
INVESTMENT 

Whether you plan to sell in five years or 50 years, it helps 
to consider a home’s resale potential. Also, think about 
the area and neighborhood—is it up-and-coming or 
well-established? Are there plans for development or 
are there restrictions in place, such as a green belt? 
While you may not be able to predict the future, you 
can think about how the home will fare should you 
decide to sell it one day.

7    
PLAN FOR RENOVATIONS, NO MATTER 
HOW MINOR  

Even if you’ve found the right home for your needs, there 
may be some modifications you’d like to make after the 
sale has closed. While looking at potential houses,  
keep a list of possible renovations you’d  
like to make if you buy the home.  
Then,  once the sale goes through,  
prioritize your list. Remember, I work with a  
variety of professionals and services in our  
community. If you need a referral to a trusted  
contractor, landscaper, electrician, etc.,  
give me a call!

The quality of a neighborhood is an 
important factor for 59% of buyers.*

*Source: NAR, 2015 Profile of Home Buyers and Sellers

Here are a few statistics about the average first-time buyer in 2015.

What does a first-time buyer look like? *

If you’re thinking of buying a home, or know someone who is,  
give me a call! I’d love to help you find the home of your dreams.

32% of homebuyers in 2015 were first-time 
homebuyers

$170,000: Median price of home purchased by 
first-time buyers compared to

$220,000: Median price of home 
purchased by all buyers

Median age of first-time buyers: 31 
                compared to the median age of all buyers: 44



Why I Refer Local Lenders 
 
When making the decision to purchase a home, one of the key components is working with a 
lender you can trust.  There are many great lenders to choose from whether big banks or local 
lenders.  Here are the reasons why I refer local lenders to all of my clients: 
 

1. Competitive rates and fees – local providers are just as competitive in their rates and 
fees and may even provide more customizable options or better rates 

2. Communication – because local lenders are often smaller organizations, you tend to 
deal with the same person throughout your entire transaction.  Having someone that 
knows and is familiar with every detail about your account throughout the entire 
process is important. 

3. Walk-in service – if you need them or if they need something from you, you can walk 
into their office.  With big banks and online lending this is usually not the case. 

4. Availability – the local lenders I refer do not work a 9-5 job.  There are many instances 
when my clients and I need them after normal hours and on the weekends.  The lenders 
I refer my clients to are responsive even ‘after hours’. 

5. Community – local lenders live in our community.  Many are involved with and support 
local organizations and our community.  They are residents and neighbors and many 
have kids in our schools; their reputation and business grow from providing outstanding 
service.  They risk losing more than just business if they do not excel at earning and 
keeping yours. 

 
If you make the decision to shop lenders, please make sure to make a local lender one of your 
calls.  Shopping for rates worries some folks as they think it’ll negatively impact their credit 
score.  Normally, mortgage shopping is a ‘soft’ hit on your credit.  If you’re looking for a 
mortgage, bureaus usually identify multiple inquiries within a certain time period as just one 
and they usually identify the fact that you’re comparison shopping by noticing the types of 
credit lines you’re applying for and the size of your requested loan. 
 
Before shopping, do some research or consult with a trusted advisor or your real estate agent.  
Shop rates within a short time frame (15-30 days).  Steer clear of too much shopping around, be 
cautious and shop wisely. 
 
And of most importance: once you find a lender, do the following: 
 

1. Get a PRE-APPROVAL vs a pre-qualification.  You will ultimately need a pre-approval to 
purchase anyways.  Most real estate agents will not show homes without a pre-
approval; a pre-approval is verification that all documentation has been submitted so 
that you know what you qualify for prior to house hunting; your offer on a home is 
stronger with a pre-approval. 

2. DO NOT MAKE ANY LARGE PURCHASES.  Once you have your pre-approval DO NOT buy 
a car, buy furniture, take a trip that hasn’t already been paid for…NO LARGE 
PURCHASES.  On this note, DO NOT deposit large sums of money into your account w/o 
speaking with your lender first. 



 
 
 
 
 
 
 
 

 

Do  stay  current  on  existing  accounts 
Like your mortgage and car  payments, one 30  day  late 
notice will cost you 
 

Do  keep  all  documents 
Keep all documentation on any deposits  made  into 
your account. Keep copies  of earnest money deposits 
 

Do  continue  to  use  your 

credit  as  normal 
Red flags are raised easily with the credit scoring 
system. If  it  appears that  you are changing your 
pattern, it will raise a  red flag and your score could  go 
down. 
 

Do  keep  your  originals 

Please send  us updated paystubs and bank 
statements if  our  current  copies  are  over  30  days 
old  prior  to  closing. 
 

Do  provide  documentation  for 

the  sale  of  your  current  home 
We will need a copy  of  your sales  contract  and 
closing  statement aka HUD I settlement state- 
ment  and  documentation  of  your  proceeds. 
 

Do  contact  us  if  your  employment 

or  marital  status  changes 

Don't  apply  for  new  credit  of  any  kind 
If you do,  that  company will pull your  credit  report and 
this can have an adverse effect on your credit score. 
Likewise, don't establish new lines of credit for furniture, 
appliances, computers, etc. 
 
Don't  pay  off  collections  or  charge  offs 
Unless you are specifically asked to in order to 
secure your new loan. Generally,  paying off old 
collections causes a drop in your credit score. 
 

Don't  close  credit  card  accounts 

If you close accounts,  it  can  affect your  ratio of 
debt to available credit which has  a substantial 
impact on  your credit  score. 
 
Don't  make  any  adjustments  or 
transfers  in  your  assets 
Don't change investments, close accounts, open 
new accounts or substantially change your asset 
picture  without  contacting  us  first. 
 
Don't  make  large  unexplainable 
deposits  into  bank  accounts 
Any  non-payroll  deposits  will need  to  be 
explained and documented for underwriting. 
Cash deposits cannot be used. 
 
Don't  make  changes  to  your 
Employment 

If you change employment,  get a raise or  have 
a leave of  absence, we need to know. If  you get 
married, notify us. 

 

***   REMEMBER   *** 

Your  credit  will  be  re-checked  prior  to  closing.  Any  changes  could  delay  your  closing.

erica

Don’t take out pay day loans
Don’t forget to pay your credit card bills on time
Don’t buy a car, furniture or anything for your new home until we’ve closed.



Protect Your Home with

Home Warranty Insurance!

Independence Title

American Home Shield - Flex Plan  ahs.com • 1.877.581.6193
Allied Home Warranty alliedhomewarranty.com  •  1.866.791.1200
American Home Guardian americanhomeguardian.com • 1.866.710.3700
BFS Home Warranty bfshomewarranty.com
BPG bpgwi.com/home-warranty  •  1.800.285.3001
Fidelity Home Warranty homewarranty.com  •  1.800.308.1420
First American homewarranty.firstam.com  •  1.888.875.0533
Home Warranty of America hwahomewarranty.com  •  1.888.492.7359
Landmark Home Warranty landmarkhw.com  •  1.866.306.2999
Nations Home Warranty home-warranty.com  •  1.888.737.7070
Old Republic orhp.com  •  1.800.445.6999
One Guard Home Warranty oneguardhomewarranty.com • 1.888.896.0014
2-10 2-10.com  •  1.800.743.4210

* Free Sellers coverage during listing period when seller commits to purchasing a Buyer’s Standard 
  Coverage Warranty at closing. Pricing is subject to change. 

** Information deemed reliable, but not guaranteed.

Home Warranty 
Companies

IndependenceTitle.comLEARN
MORE



Independence Title

What is a Homestead Exemption?
Homestead exemptions are granted by the county appraisal district where the property is located.  The exemption 
reduces a homeowner’s property tax bill by removing part of the home's value from taxation.  All Texas homeowners may 
receive a General Residence Homestead Exemption of $25,000 on the value of their property for school taxes. Other 
taxing entities may also offer exemptions of some percentage of the home’s value.  Other exemptions are available to 
homeowners who are over 65 or disabled, and require the same application process. 

Who qualifies?
These requirements must be met to receive the exemption:
 1. You must own your home on January 1st of the year for which you are applying. 
     (If you are over 65 and/or disabled, January 1st ownership and residency are not required.) 
 2. You must reside at the home as your principal residence on January 1st of that year, and not claim any other 
     property as homestead.
 3. Only individual homeowners (not corporations or other entities) may receive a homestead exemption.
 4. A homestead can be a house, condominium or a manufactured home. It can include up to 20 acres, if the land is 
     also owned by the homeowner and used as a yard, or for another purpose related to the residential use of the home.
 5. You must apply between January 1st and April 30th of the year for which you want the exemption.

How do homeowners apply?
 1. Complete the APPLICATION FOR RESIDENTIAL HOMESTEAD EXEMPTION
     (available on the websites of most county appraisal districts, or at the Texas Comptroller’s website at 
      http://comptroller.texas.gov/taxinfo/taxforms/50-114.pdf) 
 2. Include a copy of your DRIVER’S LICENSE or IDENTIFICATION CARD from the Texas Department of Public Safety 
     at www.txdps.state.tx.us. The address MUST MATCH the homestead address.

For more information, contact your local county appraisal district office, or visit
http://comptroller.texas.gov/taxinfo/proptax/exemptions.html

IndependenceTitle.comLEARN
MORE

Homestead Exemptions



Costs You Pay at Closing 

 
 

Option Money 
Option money buys you your right to have an inspection and opt out of the contract for 
any reason what-so-ever. The option period usually is 7-10 days and typically costs $150-
$250, but price can vary depending on the price of the home.  Option money will be 
credited back to you at closing.  However, if you back out during your option period, the 
seller keeps this amount. 

 
Earnest Money 

Earnest money is given as your commitment to the purchase of your home. You will pay 
an earnest money deposit to the Title Company when you reach mutual acceptance on 
your home purchase. Earnest money is typically 1% of the home’s price. The amount you 
pay in earnest money will be subtracted from your closing costs — reducing the total 
amount you owe at closing.  If your contract falls apart outside of your financing and 
contract terms then the earnest money will likely be released to the seller for their loss of 
the sale. 
 

Inspection 
Home inspections are paid in-person and are not included as part of your closing costs. 
Inspections typically cost between $300–$500, which varies based on the property’s size, 
age and the additional items being inspected such as pool equipment, termite inspection, 
etc.  If you end up needing to have the foundation inspected this is conducted by a 
different type of inspector and has additional costs. 
 

Appraisal 
Home appraisals can cost $300–$500 depending on your location and home price. It is 
included as part of your closing costs. 
 

Loan Origination Fee 
Your lender may charge you a fee for creating your loan. Not every lender will charge 
you an origination fee. Be wary of lenders who charge high fees. Ask your lender what 
the fee covers and if it’s negotiable. 
 

Loan Processing Fee 
Lenders may charge a fee for processing your loan. This fee covers any additional costs 
incurred for underwriting or services performed to finalize your loan. Similar to the 
origination fee, ask your lender what the fees cover and if it can be waived. 
 

Loan Discount Points 
If you purchased points to lower your interest rate, you will pay a one-time fee for them 
at closing. A discount point can lower your interest rate by 0.25%–0.5% — and, just like 
interest rates, the price of points changes daily. While it may seem attractive to pay for a 
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lower interest rate, it may not be worth it in the long run if you don’t plan to own your 
home for very long or plan to refinance in the future. 
 

Private Mortgage Insurance (PMI) 
Private mortgage insurance is required if your down payment is less than 20%. FHA and 
VA loans may also require you to pay an upfront fee for private mortgage insurance at 
closing in exchange for allowing you to have a lower down payment. Private mortgage 
insurance is typically included as part of your monthly loan payment. However, some 
loans will allow you to pay your private mortgage insurance upfront as a one-time fee at 
closing. It’s up to you to decide if you want to pay more at closing or a higher mortgage 
payment each month. 
 

Homeowners Association Dues 
If the home you are purchasing has a homeowners association, you will pay prorated dues 
upfront at closing as part of your closing costs. Homeowners association dues vary by 
property and cover maintenance fees and operations costs. 
 

Homeowner’s Insurance 
Your homeowner’s insurance premium for the year may be included in your closing 
costs. 
 

Property Taxes 
You will pay a portion of your property taxes upfront at closing. 
 

Title Insurance 
Title insurance is a one-time fee paid as part of your closing costs. As the homebuyer, it’s 
common for you to pay for the lender and your own title insurance policies.  While 
optional, this protection is STRONGLY recommended.  Discuss this with your Title 
Company. 
 

Recording Fee 
The recording fee pays the city or county to record your deed in public records. 
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SETTLEMENT                         STATEMENT

For Buyer For Seller

 Escrow Officers usually start with page 2 of the closing statement.  This shows the 
breakdown of closing costs for both buyer and seller.  The first page summarizes the totals to 
come up with the bottom lines for buyer and seller.

number of days from January 1 through closing.  This is a debit to the seller and a credit to the buyer (this occurs when the closing is before the current year’s 

gives coverage to the lender.

Closing Statement Checklist
What to look for when you get your client’s HUD

the title and mortgage professionals you most trust – and your client deserves your best diligence.

but these are areas where mistakes commonly occur that can really slow things down:

PAGE 1
R Spelling of your clients name(s) 
R Property address 
R Name of lender, if any 
R Sales price 
R CREDIT for earnest money and option fees 
R Loan amount, if any
R CREDIT for property tax paid by Seller 
R CREDIT for Owner’s Title Policy paid by Seller 
R CREDIT for any Seller paid closing costs 
R CASH DUE AT CLOSING 
PAGE 2
R Escrows for taxes/insurance/PMI/MIP 

PAGE 1
R Spelling of your clients’ name(s) 
R Property address 
R Sales price 
R Existing loan payoff(s), if any 
R Property tax paid by Seller 
R Seller paid Owner’s Title Policy 
R Charge for any Seller paid closing costs 
R CASH DUE TO/FROM SELLER AT CLOSING 

PAGE 2
R COMMISSION 
R One year service warranty – if required per contract
 

Explore  www.IndependenceTitle.com

Independence Title



What to pack

www.IndependenceT i t le .com

Independence Title

Congratulations on getting to the finish line!  Here are a few tips to help make your closing experience as smooth 
and free of surprises as possible.  

Talk to one of our Business Development Representatives or an Escrow Officer at a location near you.  
Find us at: www.independencetitle.com

for your trip
to the closing table

Bring complete identification to closing, including any person signing with a Power of Attorney. To comply with 
federal security, banking, and notary laws, you must bring valid (not expired!) government-issued identification 
(i.e. Driver’s license or Passport).

If your transaction is linked to another closing (e.g. you’re selling, and using the proceeds on a purchase later 
that day, or you’re buying with proceeds from a closing that happened earlier), let your escrow officer know as 
soon as possible so he or she can better coordinate all the moving parts.

Alert your escrow officer if there are any changes to your marital status since signing the contract, ideally prior to 
sitting down at the closing table.  

If a party to the contract is using a Power of Attorney (someone else will sign for them), make sure the title 
company has the original executed document at or prior to closing.  Also, the title company is legally required to 
contact the person granting the power of attorney on the day of closing – make sure this person is available and 
expecting the call!

For any monies due over $1500, plan to bring “good funds” to the closing table, in other words, a wire transfer or 
cashiers’ check (note that a bank “ACH” transfer is not the same as a wire transfer and cause lengthy delays).  

Buyers should also confirm how the lender will deliver funds (usually via check or wire transfer), and work with 
their agent to clarify expectations with the Seller. Bear in mind that a wire transfer from the lender will typically 
allow the title company to wire out the proceeds to the Seller as soon as funding approval is received, assuming 
the seller’s proceeds are not more than the amount of funds received in via wire.  A cashier’s check must be 
honored or “collected” by the bank before any funds may be sent out via a wire, which could mean delays of 
one to three business days.  Buyers and Sellers should communicate (with the help of their agents) prior to 
closing to clarify expectations.

Who do I contact if I have more questions?

Both Home Buyers and Sellers should come prepared with these items:
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Buyer’s Checklist
PRIOR TO CLOSING:

Provide a fully executed signed contract to the title company

Provide another copy to the mortgage company which has been 
receipted by the title company

Call the mortgage loan officer and arrange to make loan application

Inspections of the property must be performed during the time 
limits set forth on the contract

Review title commitment for any requirements

Request itemized list of closing costs and prepaid items from the 
loan officer to review prior to closing

REQUIRED AT CLOSING:

A wire transfer or cashier’s check made payable to First American 
Title is required at closing. A wire transfer is the preferred method. 
If using a cashier’s check it must meet “good funds” requirements. 
The title company must prepare the settlement statement 
(HUD) and cannot give you a figure prior to receiving the closing 
instructions. Your real estate agent may provide you an estimate.

Bring your driver’s license for notary purposes.

Ask for keys, garage door openers, and other security cards or 
access cards.

Avoid Closing Delays
ANY bills for inspections to be paid at closing MUST be provided to the 
title company prior to closing. A charge that is shown as Paid Outside 
Closing (POC) can be set forth on the HUD if the title company is advised 
before closing. 

If you want to examine your loan documents, please request that the 
mortgage company provide the documents to the title company at least 
one day early so that you may have a copy for review.

If you will not be present at closing to sign documents and intend to use 
a Power of Attorney, the following MUST occur:

The title company must approve the Power of Attorney prior to closing.

Your lender must also approve the Power of Attorney prior to closing.

The original Power of Attorney must be delivered to the title 
company prior to closing, as the original must be recorded with 
the County Clerk ahead of all other closing documents.

The title company must be able to contact you via telephone on 
the day of closing to be certain you are alive and well and have not 
revoked the Power of Attorney.

Homeowner’s Insurance
The amount of homeowner’s insurance you should carry depends on the 
replacement cost of your house – what you need to spend to replace it 
as it stands. Do not confuse this with “market value” or you could end 
up over or under insuring your house. Remember that insurance is really 
there to cover a catastrophic event.

Insure your home for its full replacement cost.

Make certain your policy indexes the replacement cost to the 
actual regional increases.

Be aware that valuables such as fine arts, jewelry, furs, coins, 
etc. might need additional or separate coverage.

Investigate your options. Umbrella disability and mortgage 
disability insurance may be helpful.

Homestead Law In Texas
Briefly, the “residential homestead” refers to the lot or parcel of land 
upon which the residence of the family or single adult person is located 
and anything which is a part of that land is subject to the homestead 
exemption laws of the State of Texas. Those laws primarily provide for 
the security of a family’s home, shelter, and earning of a livelihood free 
from the claims of all creditors, save and except the holders of purchase 
money liens, liens for improvement, and taxes.

CONCERNS OF ISSUING TITLE INSURANCE MUST THEN BE THE 
INSURING OF LOANS ON HOMESTEAD PROPERTIES. As the 
homestead laws presently exist, a homestead may be validly mortgaged 
for the following purposes only:

1. Purchase money

2. Payment of real property taxes or discharge of real property tax liens

3.  Owelty of partition imposed by court order or written agree-
ment upon the entirety of the homestead property

4. Payment of federal tax liens

5. Improvements to the homestead

6. Extension of credit loans under Article XVI, Section 50 (a)(6)

7.  A reverse mortgage under Article XVI, Section 50 (a)(7) of the 
Texas Constitution

Loans made against the homestead for any other purpose are not 
considered valid and are, therefore, uninsurable.
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Community Property
TEXAS IS A COMMUNITY PROPERTY STATE
Community Property may be defined as all property acquired by either 
spouse during marriage, except that which is the separate property of 
either. Separate property may be defined as “ALL PROPERTY OWNED 
OR CLAIMED BY EITHER SPOUSE BEFORE MARRIAGE AND ALSO THAT 
ACQUIRED AFTERWARD BY GIFT, DEVISE, OR DESCENT.” Exactly what 
constitutes separate property is a question of FACT, as property acquired 
during marriage is generally presumed to be community property. There-
fore, for the purpose of insuring title, the burden of proof is on the spouse 
who claims the property to be separate in nature. Therefore, any buyer 
seeking to purchase property in Texas by financing part of the payment for 
the property must include the spouse on the Deed of Trust at closing. This 
enables the title company to insure the lender’s lien on the property.

Power of Attorney
It has become very commonplace for title companies to be requested 
to close transactions wherein a power of attorney will be used. In our 
fast-paced society, it seems that it has almost become “fashionable” to 
use a power of attorney – people just don’t wish to be inconvenienced 
by having to attend a closing. It is the policy of most title insurance com-
panies that a power of attorney only be used when absolutely necessary. 
In many cases where people are out of the country, it is just as simple to 
have the closing papers prepared and forwarded to the party for signa-
ture in time for closing. 

If a power of attorney is to be used in the closing of a real 
estate transaction, it must meet the following criteria:

1. The power of attorney should be specific as to the property

2.  The property must be described by legal description (a street 
address alone is insufficient for identification purposes in public 
records). 

3.  The principal executing the power of attorney must be an adult 
(at least 18 years of age)

4. The power of attorney should not be more than 60 days old

5.  It should contain revocation language; i.e. cannot be revoked 
unless written revocation is filed with the county clerk where the 
property is located.

6. Will not terminate upon disability or incapacity of principal

7. The person giving the power of attorney must communicate 
with the escrow officer at or near the time of closing that: 
          a.  He ratifies the acts of attorney-in-fact, giving the name of 

the attorney-in-fact
          b.  He knows the sales/purchase price is ___; and if a loan  

transaction, that the loan amount is ___

8. A notary public must acknowledge the power of attorney

9.  The power of attorney and the acknowledgement must be in 
the English language to be filed of record

10.  If the seller gives the power of attorney, the escrow officer or 
the appropriate representative of your title company need 
only approve it. If the purchaser who is creating a new loan 
gives the power of attorney, then the power of attorney must 
first be approved by the lender and then by the title company. 

11.  The original power of attorney must be at the title company at 
closing, as it must be recorded with the county clerk, prior to 
any other transaction documents being recorded.

12.  Section 36A of the Texas Probate Code has been amended as 
to “Durable Power of Attorney.” The purpose of such a power 
of attorney is to allow an agent appointed to act on behalf 
of the principal notwithstanding later disability or incompe-
tence of the principal. Requirements for a “Durable Power of 
Attorney” are clearly delineated in the statute.

Buyer’s Checklist (continued)



    
  

Moving Checklist 
Moving to a new home can be an exciting journey. Whether you’re changing cities or neighborhoods, a 
move is not only a change in scenery, it’s the start of a new chapter in life. Yet, moving can also be very 
stressful, often seeming like one thing after another has to be done. By finding the right moving service 
and having a good, though flexible, moving plan, most of the common moving headaches can be easily 
avoided. 
 
Start planning your move 
Finding the best mover for your particular needs and at the right price involves a simple evaluation of 
your needs. Like many service-oriented industries, the moving companies of today have expanded to 
offer a wide range of services in order to be competitive. From planning your move, to storing your 
things, to packing and unpacking, to decorating and organizing your belongings in your new home, you 
can choose the extent of services you require and have them tailored to suit your moving budget.  
Deciding what to pack isn’t as simple as it sounds, particularly if you’re downsizing, but the amount of 
goods as well as the type of goods you’re moving can make a big difference in which mover you choose 
and how much you’ll spend. 
 
A good rule of thumb is to group items into no more than three categories - Keep, Donate, Throw Away. 
Label your things according to the rooms where they’ll be moved – bedroom #2, first floor powder bath 
by stairs, etc. Provide your movers with copies of the floorplan of your new home, so they can move 
more efficiently without having to stop and ask you where things go. Lastly, remember that the movers, 
though they are professionals, will get tired. On the Chicago-based Bernard Movers website, the movers 
advise keeping boxes under 50 pounds whenever possible. They also strongly recommend putting 
heavier items in smaller boxes to reduce bulkiness, and lighter items in larger boxes with proper labeling 
like "top load." 
 
Get referrals 
According to Mayflower.com, one of the nation’s most recognized movers, finding a good moving 
service begins with asking someone you know - a family member, coworker or a friend about their 
moving experiences, good or bad. Who do you know who works with people who frequently move? 
Your real estate professional can also be an excellent source of information. And if you’re being 
transferred, ask your relocation agent which moving companies their company recommends. Other 
employees of your company who have preceded your relocation may also be able to suggest a reputable 
mover. 
 
Large industry organizations such as American Moving and Storage Association have associate members 
listed on their Web sites. These associate moving company members must agree to abide by the terms of 
the organization's published tariffs and to participate in the Arbitration Program sponsored by the 
organization, which may be positive for consumers. Although the AMSA doesn't recommend movers, a 



    
  

list of members is posted on the site, along with helpful hints. The AMSA does suggest getting several 
estimates in order to compare cost and range of services. 
 
Consumer organizations such as the Better Business Bureau can give you additional insights. If the 
company is registered through BBB, then you can find all relevant information from their corporate 
address, BBB rating, if there are any complaints against the company, the names of any and all 
management, and any specific licensing that your state may require. Of course, one of the many places 
to start looking for your mover is the Internet. Online you can find and compare many moving 
companies’ services on their websites. 
 
Comparing movers 
When you compare price and service estimates from several moving companies, you will find that 
estimates are based on the weight of your household items, the distance they will be moved, and the 
amount of packing and other services you will require. Be sure to show the estimator every single item 
that will be moved. Find out if your mover accepts credit cards, third-party payments from your 
company, or whether the mover operates by cash only. Negotiations with your mover should include a 
clear understanding of rates and charges that will apply, the mover's liability for your belongings, pick-up 
and delivery schedules, and claims protection. For example, if you decide to pack some of your own 
things, your mover will not be liable. If your estimate is binding, it will not cover non-itemized items. 
Non-binding estimates are not guaranteed rates, and only cover the weight of your shipment, and the 
cost of the moving services. An estimate still has to be performed before a mover will provide you with a 
binding contract. 
 
If you are moving interstate, you should read and understand all of the information you will receive. In 
addition to brochures explaining their various services, moving companies should give you a copy of a 
consumer booklet entitled "Your Rights and Responsibilities When You Move" and information regarding 
the mover's participation in a Dispute Settlement Program. Distribution of the consumer booklet and the 
requirement that movers must offer shippers neutral arbitration as a means of settling disputes that may 
arise concerning loss or damage on household goods shipments are requirements of the Federal Highway 
Administration (FHWA). 
 
Be prepared 
Even in the most well-planned moves, something can happen. Insurance is crucial. Check with your 
homeowner’s insurance carrier about coverage for your belongings while moving. Your mover will 
provide either released value insurance (about $0.60 per pound of goods lost or damaged, according to 
NAVL.com) or full replacement value, which you must sign for on your bill of lading. If you are not sure 
how to estimate the value of your belongings for insurance purposes, your insurance carrier may provide 
suggestions, such as $10,000 per room or half the value of the new home. Items of special value such as 
heirlooms, paintings, or collectibles can be insured under separate riders. In the event of damage to an 



    
  

item, file a claim immediately. Be sure to save the packing materials to show to the adjuster, should there 
be any problems. 
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1. You will receive from the County Clerk’s office the origi-
nal recorded Warranty Deed that transferred title of the 
property to you. Store this document in safekeeping, as you 
may need it in the future for reference purposes. (NOTE: 
a deed is not like a car title – you do not need the original 
to the property. Once the deed is recorded, your title is of 
public record with the County Clerk) 

2. You will receive from First American an Owner Policy of 
Title Insurance. This document should also be stored in 
safekeeping with your other important papers. Always verify 
names and legal description on the policy prior to storing. 

3. You will receive a coupon book or other instructions about 
making your monthly loan payments from your lender. If you 
do not receive the coupon book or instructions in time to 
make your first payment, call your lender to assist you. 

4. Make certain to file your homestead exemption with 
the various taxing authorities that collect taxes on your 
property. You must be the owner of the property on January 
1st to file for this exemption or other exemptions you may 
qualify for and can do so anytime between January 1st and 
April 30th.  

5. If your property taxes are being escrowed/impounded by 
your mortgage company, forward any tax notices you may 
receive in the mail to your lender so they can pay the taxes 
in a timely manner. 

6. It is the taxpayer’s responsibility to be certain the property 
is rendered in the taxpayer’s name for the upcoming tax 
year – contact the County Appraisal District for assistance in 
making certain this is done. 

After Closing
SEND CHANGE OF ADDRESS TO:

Post office (give forwarding address)

Charge accounts, credit card companies

Subscriptions (most require several weeks notice!)

Friends and relatives

Banks, may need to transfer funds

Insurance coverage (life, health, fire, and auto)

Car title registration

Driver’s license

Motor club memberships

Utility companies (gas, light, water, telephone, fuel, and cable…
and arrange for refunds of deposits!)

Home delivery services

School records

Medical, dental, prescriptions

Churches, clubs, civic organizations

Pet care (ask about regulations, vaccinations, tags, etc.)

DON’T FORGET TO:

Empty freezers and plan use of foods

Defrost freezer/refrigerator (place charcoal to dispel odors)

Have appliances serviced for moving

Make arrangements for TV & cable services

Clean area rugs and have them packed 

Plan special care needs of children, pets, and potted plants

AND ON MOVING DAY, DON’T FORGET:

Carry currency, jewelry, and documents yourself (or use registered 
mail)

Plan for transporting pets; they are poor traveling companions if 
unhappy

Carry traveler’s checks for quick available funds

Let a close friend or relative know the route and schedule you 
will travel including overnight stops; use him or her as message 
headquarters

Double check old closets, drawers, and shelves to be sure they are 
empty

Leave all keys  needed by new owner (front/back door, interior doors, 
mailbox, garage door opener)

Moving 
Checklist



Erica Stietenroth

NextHome Real Estate Place

erica@dreamstodeeds.com

(979) 574-4909

www.DreamsToDeeds.com

 

homekeepr.com/join/erica-stietenroth




